
SOME QUESTIONS: 

1, HOW MANY OF THE PROGRAMS WE SUPPORT CONTRIBUTE TO COMBAT 

EFFECTIVENESS AND LARGER COMBAT FORCES? HOW MANY IMPEDE? 

2, DOW~ SEEK INFORMATION OUTSIDE THE ADVOCACY ESTABLISH­
MENT: 

3, DO WE EMPHASIZE HARDWARE TO THE DETRIMENT OF PEOPLE) 

TACTICS} OR STRATEGY? 

4, ARE WE WILLING TO CONSIDER INITIATIVES OPPOSED BY THE 

SERVICE HEADQUARTERS? 

5, DO WE SEEK ADVICE FROM PROCUREMENT SPECIALISTS OR 

SOLD I ERS7 
L, 

6, DO PROGRAMS WE SUPPORT HURT OR HELP WIN WARS AND 

PRESERVE CONSENSUS? 


